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Papers for discussion: 
No papers were submitted for this session. The discussion 

was therefore unscripted. 

Closing Remarks 
I think my task this afternoon is a very simple one, in that 

the discussion concentrated on life assurance only, and centered 
on contract design. Although in the discussion on contract design 
the participants discussed statutory requirements as  well. 

Basically a life insurance policy covers the risk of death 
plus a percentage of the premium going to savings. Therefore, so 
long as  there are Governments offering some form of tax prefer- 
ences, either to the policyholder or t o  the company, or to both, we 
should try to design contracts which go some way towards meeting 
the inflationary disadvantages of the conventional life insurance 
contracts, as well as  meet the wishes of the prospective policy- 
holders to buy term insurance and invest the difference. 

Most of the discussions were centered around Universal 
Life. However, from the discussions, it appears that there are as  
many variations of what is called Universal Life as there were 
Actuaries attending this Conference. 

If the actuary is to meet the challenge of "buy term, invest 
the difference", bearing in mind that the insurance companies are 
still the best vehicle for offering their policyholders the investment 

facilities. For while a number of us are equally competent to 
handle our own investments, because of tax concessions, invest- 
ments via life insurance policies will remain extremely attractive 
propositions. 

The insurance companies were therefore in the best 
position to offer the policyholders both the term coverage and the 
investments necessary to offset the adverse effects ofinflation. 

This then led to a discussion on the responsibility of the 
actuary with this new product. This has varied from country to 
country, but basically there are no statutory requirements which 
put the actuary in a position similar to the auditor, nevertheless, 
the supervising authority look on the actuary as a bit more than 
just the person doing the sums. In fact sometimes the actuary is 
considered to be a magician, who can look into a crystal ball and 
forecast the future. 

It was generally agreed that consideration should be given 
to having the actuary placed in a similar position to the auditor. 
This lead to some discussion on solvency and its application to 
EEC. It was agreed that rigid definition of solvency very often lead 
to difficulties in their application especially when the Supervisor 
of Insurance is not an actuary, since Civil Servants tend to rigidly 
apply the regulations. 

I too, will like to apologise for the fact that the discussions 
concentrated on one section ofthe topic only. 


